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this bill 1 still think it will be a discouragement for these
people who run around and set up these places to stay out of
Nebraska. Thank you.

SENATOR COORDSEN: Thank you, Senator Crosby. Senator Bromm, to
speak to the Beutler amendment.

SENATOR BROMM: Thank you, Senator Coordsen. Senator Beutler
raises a valid point of discussion and | appreciate that, and I
also appreciate the fact that he"s willing to give us an
opportunity to examine it Tfurther before actually taking the
amendment to a vote. | suspect that there are some situations,

Senator Beutler, that the Deceptive Trade Practices Act would
apply to regardless of the amendment, but the amendment
certainly makes it clear that it would apply. 1 guess that I
would like to have the time, certainly between now and Select
File, to examine the proposed amendment and how it fits with the
bill, and also to solicit the input of those parties who will be
greatly affected by the bill to see what..._what we can determine
will be the effect of the amendment. So I will certainly be
glad to look at it and work with it between now and Select File.

One thing that lwanted to also rise and say, | didn"t make this
clear to Senator Wehrbein, was that this bill clearly adds an
alternative for the consumer, and Senator Crosby has mentioned
this, to cancel...cancel the sale, cancel the order until
midnight of the fifth day after the consumer has received...has
received written notice of their right to cancel the sale. So
that has been an ambiguous area in the past where people
sometimes believe they have an opportunity to cancel it if they
change their mind and when does that time start and how much
time do you have and this clearly puts in statute a right of
recision, if you will, which oftentimes will take care of the
problem. A person in a weak moment will agree to something that
they cannot afford and then decide later that they shouldn™t
have done it, and I...and 1 think back, I1...1...this...this...I
remember this so well, when 1 was in college I worked a summer
job once in Detroit, Michigan and I was selling
Jewel T (phonetic) products door to door and the key, the key to
a sale was to not leave that door till you had an order and also
it was very key to make sure you got the order before the other
member of the household would come home or show up at the door,

because you could never get an order if there were two people to
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