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overreaching can be enforced as the agreement and I t hi nk
Senator Hall's amendment will do exactly that.

PRESIDENT: Tha nk you. Senator Hartnett, please, followed by

S ENATOR HARTNETT: N r . Pr es i d e n t , I also serve on the Ge neral
Affairs Committee and this bill came before us and not very much
opposit io n I mi ght . . . I guess I have, with Senator Hall' s
opening remarks, one of the areas that caught me was t h e wor d
"oral" , agreement is oral. I guess maybe that is fine, but I
guess maybe there is some case law but, a nd Senator Ashford s a i d
to me maybe we need to change it some place else, but I gue ss
the word "oral" botners me in agreements. I t h i n k i t . . . be c a u se
we' re t a l k i n g about, maybe talking about m e g abucks and an
agreement is o ral, maybe t hat i s al l r i ght , but I t h i nk
sometimes we should have things in writing. So I think that...I
think the discussion is good on this particular thing or i f
we' re changing substantially because in the old agreement there
was not the idea of, was simply written rather than oral so I
have some...whether this is the right way to do it in this
par icular amendment, I think we need to be more clarifying than
w e are r i g h t n ow . Tha n k y ou .

P RESIDENT: Th ank y o u . S enator Ha l l , p l e as e .

SENATOR Hl LL: Thank you, Nr. President, members, the issue is
one clearly of the d efinition of what an agreement is and i f
oral agr eement appeared any p l ace e l s e i n t h e b i l l I woul d have
struck it. It does not. It appears in the definition section
and that's what we' re dealing with h ere w he n we add re s s the
i ssue o n pag e 3 of LB 371. We ' re talking about l i ne 7 ,
Section 4, and it says agreement shall mean any a g r e ement
b etween a wholesale r an d a supplier, whether oral or written, by
w hich a whol e s a l e r is granted a right to purchase and sel l a
b rand of b eer o r b e er s s ol d b y a supplier. First of al l, who
would agree to grant the right to purchase and sell a brand or
brand of beers on an oral agreement'? I guess I q u estion the
r eal r e as o n beh i n d having that in there. I mean I do n ' t
understand where any manufacturer or a ny whol e s a l e r hav e an
agreement ba s e d on a ha n dshake, so to speak, wh ere t he y d o n o t
have...I can't imagine Augie B u sc h and one o f t he He r m a n s
agreeing to have t heir distributorship, their manufacturing
distributorship on the basis of the fact that they chatted over
lunch. You can 't convince me that there isn't another reason

S enator Ha ' l .
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